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Warren Buffet 
quotes that 
speak volumes!  
 
 

On Long Term Strategy  

Only buy something that 

youôd be perfectly happy if 

the market shut down for 10 

years!  

 
 

 

On Identifying Risk  

We believe that according 

the name óinvestorsô to insti-

tutions that trade actively is 

like calling someone who 

repeatedly  engages in one-

night stands a óromanticô 

 
 
 

Setting Realistic Goals  

I donôt look to jump over   

7- foot bars: I look for 1-foot 

bars that I can step over! 

When I was growing up, my father used to tell 

me about how hard the Great Depression was for 

people and how it created an entire generation of 

people hiding money under the mattress.  Of 

course, I was probably 14 at the time and didnôt 

really care, because I was going to conquer the 

world and make all the right financial decisions; 

yes, of course I was! 

 

     As I finally got to an age where it was my own 

money and my financial picture wasnôt as grandi-

ose as I predicted, I was bent on learning as 

much about the financial world as I possibly 

could.  Out of the many things my father taught 

me, the one that has ôstayed the courseô was that 

if I didnôt know the answer to something, I should 

just ask someone who does!  Many years later, 

and after learning my lesson of how much I didnôt 

know about traditional stocks and investing, like 

Christopher Columbus, I  set out to create a fi-

nancial future that would provide me and my 

family with long-term financial security and piece 

of mind.  What I learned has actually made me a 

believer again in my own financial future.  

     

     Out of the ocean of products being thrown 

at consumers every day, Fixed-Annuities be-

came a new reality to me and taught me that I 

do not have to be a risk-taker in order to reap 

financial rewards! 

 

  

 

     In a nutshell, a Fixed-Annuity is based on an in-

surance industry product that provides; 1) Monthly 

payouts based on a fixed-interest rate; 2) Tax-

Deferred Earnings; 3)  Payouts can be for a fixed-

term ôorô for the life of the annuity; 4) Incredible 

wealth building tool for low-risk tolerance investors.   

 

     Simply, different than investing in the stock mar-

ket or real estate where there is a likely chance of 

losing your principal investment, with a Fixed-

Annuity, there is no chance of losing your principal, 

plus you are guaranteed the set interest.  The best 

part is, a Fixed-Annuity is an insurance product, so 

you are actually protected in the unlikely event that 

the insurance company runs into problems.    

 

     As part of your financial future, you owe it to your-

self to investigate Fixed-Annuities as part of your 

portfolio.  There is not a better product on the market 

for low risk investment with the incredible earning 

potential to create wealth. Remember, Fixed-

Annuities are not ñGet Rich Quickò programs.  Fixed-

Annuities are long-term secure investments that help 

you regain the economic certainty that you and your 

family will be protected!  In uncertain times, it sure 

is nice to have something to believe in!  

Why are Fixed-Annuities Becoming so Popular in Todayôs  

Economy?  



 If you canôt take care of yourself when youôre old, there 

are plenty of resources from which to choose: home 

health services, adult daycare centers, assisted-living 

facilities, or nursing homes. Finding the money to pay 

for such help, however, presents a dilemma. 

 

     Right now, the average rate for a private room in a 

nursing home is $220 a day, or about $80,300 a year, 

according to a 2009 survey by the Kiplingerôs Report. If 

the room rates reflect current annual increases in nurs-

ing-home costs, then by 2021, when todayôs 60 year-

olds might need such care, the average rate will have 

risen to about $480 a day, or $175,200 annually.   

 

     Few people are able to amass such sums.  And the 

government is unlikely to pick up the tab.  The only  

obvious answer is long-term care insurance, a disability 

plan that has been around since the mid-1980ôs. Its 

promise: to pay expenses of people consigned to nurs-

ing homes or needing other forms of long-term care.  

 

     But will such insurance really work?  To quote a  

Consumer Reports investigation, for which 47 policies 

they reviewed, reveals what people should look for in a 

long-term care policy. First and foremost, deal with an 

insurance agent you trust.  You want someone who  

understands your entire financial picture, not just wants 

to sell you a policy.    

 

     Secondly, make sure your agent is dealing with es-

tablished insurance underwriters. Since your are buying 

a policy for use 20 to 30 in the future, look for a  

company that receives high financial safety-marks 

from Insurance ratings companies. You should look 

for companies that are rated B+ or higher for finan-

cial strength.  You can check online ratings from 

A.M Best, or Moodyôs Standard & Poorôs.    

 

     Thirdly, buy a flexible policy.  Look for a policy  

requiring that a person be unable to perform no 

more than two activities of daily living. 

 

     Fourth, is make sure the policy covers future 

costs.  Call several nursing homes in the area 

where you are likely to be living and make sure that 

the benefit amount will cover their charges. 

 

     Because you wonôt be tapping your policy for 

decades, it is vital that the daily benefit increase 

along with the price of care. 

 

     In another twist, some policies, known as indem-

nity  or pier diem plans, pay the full daily nursing-

home benefit you selected regardless of the actual 

charges.  You get to keep any surplus, but the pol-

icy will pay only up to a specified amount.  So you 

could run out of money.  

 

     In the end, long-term care is a great insurance 

product that will help to take the worry out of the 

Who, How and Where when you are needing care.  

The burden alone on your family, or the uncertainty 

you feel is worth the comfort of  owning a policy! 

 

What is Long -Term Care  

Insurance? I Need to Know.  

Four considerations when evaluating your 

long-term care needs and how its absence 

can hurt the ones you love. 

Guaranteed Fixed 
Annuity Benefits  
 

You can save worry-free and tax-free 

without having to choose investments  

or watch the market 
 
Minimum interest rate ðYou donôt 

have to worry about the ups and 

downs of the stock market.  While 

the interest rate you earn may 

change, youôll always know how 

much your money is earning. 
 

Tax-deferred growth ðYou donôt 

pay taxes on your earnings until you 

make withdrawalséégiving you 

the potential to make money faster 

than with comparable taxable in-

vestments. 
 

Lifetime income ðYou decide 

when you want payments to start.  

Once youôve accumulated the 

money you need for retirement, you 

can choose when and how to re-

ceive your income, including in-

come for life. 
 

Safety and Security ðYou get all 

your premium payments back (less 

any previous withdrawals). 
 

If the return of your investment is 

important to you, consider a Fixed 

Annuity.   
 

A conservative, long-term invest-

ment; it can be an important part of 

your financial portfolio. 

 

 

 



In a world that seems that everyone is offering 

a bigger, better and faster deal, it is difficult to 

know what is the best for you.  This is why it is 

important to find an expert you trust to give you 

the ñstraight talkò - especially with your financial 

future.    

 

     Things to run from: 1)  I can get you 20% 

return year after year.  Well, letôs get real.  In-

surance is not a stock investment, it is a protec-

tion against unplanned circumstances.  Plus, 

only Warren Buffett has been able to average 

21.65% return since from 1965-2009 on his 

investment picks, but how many Warren Buffets 

do you know?  I play pretty decent golf, and 

once in a while I catch a nice fish, but rarely do 

I ever hit a 300-yard drive, and I have never 

caught ñThe Big One!ò  2) Donôt worry, all insur-

ance is the sameðthe company will be here for 

ever!  Remember, all insurance is not the 

same.  Dealing with a broker you trust and a 

highly-rated insurance underwriter is key  to not 

only your financial well-being, but also your 

mental health 3)  When it sounds to good to be 

true, make sure to get the back up.  Once in a 

while there are products and services which 

really   

 

raise the bar, but be careful not to get trapped.  

Whenever there is something good out there, 

you will always find people  who want to take 

advantage of  you.  It is important to work with 

someone you know or have been referred to.  

As with any insurance, mortgage or financial 

product offering,  make sure you feel comfort-

able with the person you are dealing with.   

 

     At Snyder Financial, it is our goal to earn 

your trust and customer loyalty by providing 

the absolute Best Products and Best Service 

available!  

 

EYE ON IT 
 
Mortgage  
Industry Trends  

  

With the  increasing number of regula-

tory changes coming from  Fannie Mae 

and Freddie Mac, getting a mortgage 

seems to be harder than ever.   The 

days of 125% mortgages & even 100% 

mortgages are gone. And getting a 

Stated Income Loan is hard to find be-

cause most lenders are unwilling to take 

on that risk.    The underwriting guide-

lines have become so tight, that obtain-

ing a mortgage today is more difficult 

than it used to beðeven for someone 

with good credit and lots of assets, it 

can still be challenging.  The good news 

is that the lenders will hopefully become 

fiscally strong based on ñrealò  dollars 

and centsðnot the hype of yesterday.  

The bad news is that with millions of 

formerly well qualified purchasers, find-

ing someone today who hasnôt experi-

enced at least a little financial trouble or 

had late payments, is almost impossi-

ble.  When applying for a mortgage, be 

prepared that Cash is King and non-

liquid assets are not as attractive to 

lenders as they used to be .  

 

Our Commitment  
 

To foster an environment of trust, learn-

ing, compassion and friendship with our 

clients in order to build sustainable long

-term relationships that help to maxi-

mize our clients financial security, as 

well as their human spirit!   

Without a Plan?  Start with Someone You Trust...  

Are  you Financially Plugged in?  

There are two rules of thumb when thinking about your 
financial future. The first rule is that it is never too early 
to start planning. The 
second rule is ñyesò, 
the need for financial 
security will happen to 
you or someone you 
care about.  
 
Why wait until it 
becomes too late?  
   
With the right  pro-
gram customized for 
your particular situa-
tion, you can spend time enjoying life without worrying 
about what might happen, because you will know what is 
going to happen, when ñitò happens! 


